Real Sales

From Fighting the Stormsfo
Winningjn”sale i

.,f’»

Ay

Helping Chambers Survive and Thrive the Storm.
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Cycle of Change
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Cycle of Change

Transforming Professionals Into Rainmakers
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TheFormula for SucBesscess

(TA + CRS + PA) x AD = SUCCESS

A TA = Technical Ability
A CRS = Customer Relationship Skills
A PA = Persuasive Ability

A AD = Achievement Drive @
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5. Penetrate - 1. Set
New Clients & Goals

GO Establish a
HUNTING Plan

4. Foster 2. Design a
Customer Loyalty Magic
& Create the Marketing
TRIPLE WIN Mix

RAIN

3. Research
& Client
Development



